
Purchase/Sale of 370 Barney Road 

Letohatchee, AL  36047 

 

 

The following assumptions apply to the net sheet exercises: 

 

On the listing side:  Your client is Ethan Sellers 

 

1. The property is listed for $83,000 

2. The balance of the seller’s mortgage is $50,000 

3. The interest rate on the seller’s mortgage is 4.5% 

4. The broker has agreed to a 6% commission 

5. The seller agrees to provide a home warranty and elects to have listing period coverage 

for a total cost of $810 

6. The termite inspection will cost $100 

 

 

On the selling side:  Your client is Justin Byers 

1. Offer price is $82,000 

2. Earnest money is $500 

3. Estimated hazard insurance is $1,000 

4. Buyer is qualified for a loan under each of the following scenarios: 

a. VA loan at 3% 

b. USDA loan at 3.25% 

c. FHA loan at 3.375% 

d. Conventional loan at 4%, mortgage insurance calculated at .35% 

5. Closing date will be 9/30/20 

 

For consideration: 

 

Your client is qualified to purchase the house under 4 different types of loans.  All other aspects 

of the purchase being equal, which is the most advantageous loan for him to use? 

 

 

Problem #1 

 

Prepare the seller’s net sheet for the listing. 

 

Problem #2 

 

Two offers are received on the listing within hours of each other.  Both are for full asking price, 

both offer $500 in earnest money and both are for VA loans.   

 

(A)  One of the offers asks for 4% of purchase price in seller concessions 

(B)  One asks for 4% of the purchase price plus VA nonallowables in seller concessions 

Problem #3 

 



An offer is received for $82,000 and reflects the loan amount to be received as $80,000.  The 

offer states “seller to pay all closing costs and prepaids”.  The buyer also wants a home 

warranty and termite inspection.  Closing to take place on September 30, 2020.  The offer states 

the buyer will be getting a conventional loan.  The listing agent contacts the selling agent as 

asks that a dollar amount in closing costs be entered on the offer because she/he cannot leave 

the seller open to an undetermined amount.  The buyer’s agent responds, “I don’t know how 

much, what do you think?” 

 

(A) How do you respond to this comment? 

(B) Since Alabama law requires you to promptly present any offers, prepare a net sheet 

based on the information you have. 

(C) The seller is pretty happy with the numbers arrived at in (B) above, and wants you to 

make a counteroffer by changing only the offer price to $83,000, leaving everything else 

as it was.  Prepare the net sheet and reflect on any ethical issues in following your 

client’s directions.  What about legal issues in following your client’s directions? 

(D) The selling agent calls you back and states that the buyer’s father is gifting him money to 

allow him to make a down payment of 2%.  She states that she is just letting you know 

that it’s a better deal for the seller since the down payment is larger—no need to prepare 

a revised contract. 

a. How do you proceed? 

b. Is this really a better deal for the seller? 

 

 

 

 


